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How to sell your
Trans Am

| guess this is a topic that
| do not like to talk about
since | think you should
never sell your Trans Am....
But should the need arise to
where you have to sell your
Trans Am, then here are a
few little pointers for you.
Just like when you are going
to purchase a Trans Am, you
need to do some research

rst. Take a look at there at
places like Ebay and other
sites that have Trans Ams
for sale. Tryto nd some
examples of cars that are for
sale that closely resemble
yours in year, mileage,
options etc. Now places like
Ebay will be a good average
price, maybe a little low,
Dealerships that specialize
in Muscle cars might be a
little bit high, and places
like Barrett Jackson will be
about double of what they
would go for (so don't even
look at them to get a price).
But if you take a look at
all of these together, you
should be able to get a good
average of what your car is
worth.

Now if you are reading

this newsletter, then you
probably already know about

your car and know how rare
or how common your car

is. So you shouldn’t have to
worry about being taken by
someone who tells you that
your car isn't worth what you
are asking because you have
nothing special. Do your
research on the production
numbers and rarity of your
car and know what you
have. The worst is having
someone come along and
throw numbers at you and
try and talk over your head
about it to try and beat you
down on price. If you feel
like spending the money,
you can also have your car
professionally appraised to
determine the value. Usually
this costs between $150 to
$500 to have this done. Any
kind of documentation you
can provide about the car
will help-the selling price
and also help identifying
your car.

Now that you have a fair
idea of what the value of
your car is, itis time to look
at the condition of your car.
The more things you state
that the car needs, the lower
the sale price will be. So,
take a look at your car and
ask yourself, “What can | do
that can make it better?”
Now for those of you with

show winning cars, this list
is pretty small to maybe
non-existant, but if you are
like most of us, then you
will have a list of things that
need to be done to the car.
Once you have this list, you
need to take a look at'it and
see what will give you the
most bang for your buck.
What | mean by this is that
you need to take a look at
the items on the list and see
what can be done yourself
for not alot of money.

Lets just say that the
average Trans Am sells for
$15,000. Now if your interior
is worn and tattered, then
maybe you can only ask
$12,000 for your car instead
because of the condition of
the interior. .So, if you spend
$400 on new seats $130,
on new carpet, $140 on a
new headliner, $300 on new
door panels, and about $50
on some interior dye, that
is spending about $1,020
to get you back up to the
$15,000 price of what your
car should be. So, in that
case, those improvements
will be well worth it in the
end because you will net
yourself an extra $1,980 on
the sale price of the car.
Now if your car needs new
paint and decals and you can

only ask $11,000 for your car,
then spending the $3,500
to $4,000 to have your car
painted will net you $500 or
close.to nothing at the ale of
the car. So doing something
like that might not be worth
it to you to spend the time
and e ort for a net gain of
$0-on the sale price. But
take a look at everything you
have and see what you can
do to the car and xto net
youa larger pro t at the end
of the day. Spending a little
time and money before the
sale of your car will be more
than worth it in the end.
Another quick thing that
you can do at the end is
invest $10 in alittle AmorAll
and some cleaner. Detail
your.car like you never have
before. A clean car shows
people that you took care
of the car. All of this little
time and e ort really will
help the nal value. If you
are selling your car on the
Internet, the one thing that
| can tell you is “Pictures,
Pictures, Pictures”. Take as
many photos as you can
of every angle of the car
inside and out. After all,
your potential buyer might
be several thousand miles
away. So, being able to see
every aspect really helps.






